


A few years after the global pandemic that
created a record-high jump in the U.S.
unemployment rate, Americans' financial health
today, and their confidence in the economy, vary
enormously.

With stimulus payments and expanded
unemployment benefits, some households were
able to hold on to more of their income. Median
checking account balances increased by more
than 50% between July 2019 and July 2021,
according to a study by the JPMorgan Chase
Institute. But more than 6 in 10 Americans are
either very or somewhat concerned about their
personal financial situation, according to a survey
by the National Endowment for Financial
Education.

Whether you're feeling confident or anxious about
your finances, your credit score will be a key
contributor to whether you'll be able to meet your
goals. Good credit means having a FICO® Score
of 670 or higher, and the closer your score is to
the maximum of 850, the better. 

You have many credit scores since there are
multiple credit scoring models and types. But
higher scores mean stronger credit and a greater
likelihood a lender will want to work with you. If
you're ready to commit to optimizing your credit
and buy a home, here are my tips to do it.

Be Ready to Buy
when that perfect house hits the market!

Adam Lang
970.500.0252
adam@adamsellsdenver.com
www.adamsellsdenver.com

https://www.experian.com/blogs/ask-experian/credit-education/score-basics/what-is-a-good-credit-score/
https://www.experian.com/blogs/ask-experian/why-do-i-have-so-many-credit-scores/


Adam Sells Denver is
Your Homebuying

Partner!
With our extensive industry experience and

deep knowledge of the local market, we

are dedicated to assisting you in finding

your dream home. We pride ourselves on

understanding your unique preferences

and needs to match you with the perfect

property. 

Did you know that I can help you find that

special home no matter how hard the

search is?

When you get alerts from me, they come

straight from our local MLS, which means

you get the alert quicker and more

accurately than any other website because

it comes straight from the source.



HARDEST PART
S T A R T I N G  I S  T H E  

Most of us long to own a home. We see this idealized place as our shelter in bad times. We
love the thought of being able to decorate from top to bottom our unique specifications.
Unfortunately, for many of us, buying a home is a difficult prospect because of one major
drawback: a poor credit history. Bad credit almost always creates complications when trying
to purchase something as big as a home.

That three-digit credit score and our credit report can make the difference between being
granted a home loan and being rejected out of hand. Why? Because our credit report tells a
financial story of us as payers of debt, and it has a long memory. Few people manage to go
along forever without making a single financial mistake, and the fact is that many times, those
people who pay cash for everything, end up with a lower credit score than those of us who
juggle debt.

The worse your credit report is, the harder it will be to acquire a home loan. That is why it is
imperative before you go house shopping and long before you need to move, to study your
credit report and clean it up as much as you possibly can. In several months to a year's time,
you can improve your credit report and raise your credit score. Then you will have a much
better chance of moving into your own home at a competitive interest rate.

L E T ' S  G E T  S T A R T E D !

IMPROVING YOUR CREDIT TO PURCHASE A HOME

SO YOU'RE READY TO IMPROVE YOUR CREDIT TO BUY A
HOUSE...

That is a huge financial step and not one to take lightly. Having a high
credit score has many benefits when it comes to purchasing a home.



Understanding Your Report

ONE



The longer you’ve maintained open credit lines, the more positive impact they have on your
credit score. Basically, you’re showing that you can successfully maintain credit over time.01

Review your Credit Report
Understanding the information in your credit report is a key part of addressing a poor credit score.
There are a few critical things that go into determining your credit score, including:

THE AGE OF YOUR CREDIT

The more debt you have, the more negatively it affects your credit score. Paying off debts,
like student loans and smaller-limit credit cards, can help raise your score.02
THE AMOUNT OF DEBT YOU HAVE

If you’ve paid your bills on time across all your lines of credit, you should expect to see
positive growth in your credit score. Things like missed or late payments, or defaulting on a
line of credit altogether, will negatively affect your score.

03
YOUR CREDIT PAYMENT HISTORY

While the number of credit cards you have doesn’t have a strong effect on your score, it can
help or hurt depending on other factors like payment history and debt. If you have three or four
credit cards and pay them off regularly, there’s a good chance your credit score is benefiting
from that. But if you have three cards that you miss payments on, there’s a good chance your
score is being negatively impacted.

THE AMOUNT OF CREDIT LINES YOU HAVE OPEN

Knowing what these pieces of your credit look like is an important step toward fixing your credit. For
example, high debt and spotty payment history can negatively affect your credit, while having a long history
of credit and only a few open credit lines can positively affect your credit.

04



CREDIT REPORT
Mistakes Happen – Get Them Fixed
Every year, a whopping 25% of
people who get declined for a
mortgage had errors in their credit
report. (And by “errors,” I mean
inaccuracies). 

When you spot them, it’s up to you to
fix them. You can find step-by-step
guides on how to file a claim on any
of the credit bureau websites; your
report itself will also have
instructions. Follow them to a T, and
keep a good record of your dispute,
including copies of any documents
you file with the bureaus. Once you
make an initial claim, you should get a
response within thirty to sixty days.

This usually involves providing
evidence of the mistake, so be sure
to gather as much information as
possible before filing a dispute.

DISPUTE ERRORS ON YOUR



Pull your credit report from
the annual credit report site.

CREDIT REPAIR
HOMEWORK

01

Verify all information on the
report is current and accurate.

If information is inaccurate,
report it to credit bureaus. 

02

03

IMPROVING YOUR CREDIT TO PURCHASE A HOME

FIX THE MISTAKES
Mistakes on your credit report can bring your score down, so get a
copy of your report and scan it for errors. Common mistakes
include duplicate credit accounts, which makes it look like you
have more debt than you really do, and identity errors like a
misspelling of your name.



Payments
TWO

If you’re carrying credit card debt, you’re not alone.
Millennials in the U.S. have an average of $4,712 each in
credit card debt. When used the right way, credit cards
can be a useful financial tool. But when debt starts to
pile up, people often find it harder to pursue their
dreams, like owning a home or starting a business. 

https://www.amfam.com/resources/articles/money-matters/saving-for-a-house-as-a-renter


To avoid wast ing valuable

market ing t ime,  only  negot iate

price and terms with someone

who can provide you with a  pre-

qual i f icat ion letter .  Most  lenders

can pre-qual i fy  someone in  a  few

hours.  I f  the potent ia l  buyer  is

ser ious,  they wi l l  be able to  get

this  to  you.  I f  you are deal ing with

a cash buyer ,  they should be able

to provide you with proof  of  funds

such as a  letter  from their  bank or

bank statement .

PAY DOWN YOUR BALANCES

LIKE A NINJA
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FIND A

Pay more than the minimum. Credit card issuers set a monthly minimum payment,
usually based on a percent of your total balance. While it can be tempting to pay only
this amount, these odds are stacked in the bank’s favor. Banks make money on the
interest they charge you to carry that balance each month, so your $5 cup of coffee
costs much more in the long term. Paying even just a little more than the minimum will
help you get closer to debt-free.

01

Try the snowball method.; This strategy gives you quick short-term victories. The
Snowball Method prioritizes paying your loans by their amount — smallest to largest.
You pay the minimum on all of your debt, focusing your efforts on the loan with the
smallest amount. When you’ve paid that one-off, you focus on the next smallest loan.
Like a snowball rolling down a hill, you’ll make bigger and bigger payments over time
until your debt is gone.

The avalanche approach. Another way to tackle debt is the avalanche approach.
Rather than paying off your smallest debt first, you’ll focus on the card with the
highest interest rate. Crunching the numbers, this strategy is more likely to help you
pay off debts more quickly and save the most money on interest charges.

Automate payments. Make sure you don’t accidentally miss a monthly payment to
avoid extra late fees. You can set up automatic payments through your bank account,
this can be done quickly these days.

02

03

04

PAYMENT STRATEGY

IMPROVING YOUR CREDIT TO PURCHASE A HOME
CHOP THE BALANCES

If you’re carrying credit card debt, you’re not alone. Millennials in the U.S.
have an average of $4,712 each in credit card debt. When used the right
way, credit cards can be a useful financial tool. But when debt starts to pile
up, people often find it harder to pursue their dreams, like owning a home
or starting a business. 

https://www.nerdwallet.com/blog/finance/what-is-a-debt-snowball/
https://www.nerdwallet.com/blog/finance/what-is-a-debt-snowball/
https://www.nerdwallet.com/blog/finance/what-is-a-debt-avalanche/


INCREASE YOUR INCOME

There are two basic ways to get out of debt: paying off loans and increasing your
income. But be careful not to spend that extra money to create more debt. Put it toward
paying off your balances, and you’ll be in good shape.

Side hustle. Use your skills to freelance outside of your regular work hours to bring in
extra income. You’ll be in good company — an estimated 57.3 million Americans are
freelancing (36% of the total workforce).

Get training. Looking to break into a new line of work? Find out what skills you’ll need to
do the job, and seek out training to help you up to your game effort.

Take a look at your career path. How do you see your life unfolding in a year? In five
years? Take a look at your professional career to see if it’s a good fit for your dreams. If
not, it might be time to make a change. Finding the right job doesn’t happen overnight,
but it’s well worth the effort.

CONSIDER DEBT CONSOLIDATION

When you have good credit but a lot of different credit cards to handle, consider
consolidating your debt into one (preferably lower-interest) account. That way, you only
have to focus on paying off one credit card.

IMPROVING YOUR CREDIT TO PURCHASE A HOME

GET A BOOST

A few quick steps taken could result in a significant credit
score boost.
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Finding the 
Right Lender

THREE

Having a good relationship with the
bank where you intend to apply for
a mortgage will also help you secure
a good interest rate. 



To avoid wasting valuable marketing t ime, only

negotiate price and terms with someone who

can provide you with a pre-qualif ication letter.

Most lenders can pre-qualify someone in a few

hours.  If  the potential  buyer is serious,  they wil l

be able to get this to you. If  you are dealing

with a cash buyer,  they should be able to

provide you with proof of funds such as a letter

from their bank or bank statement.

HOW TO FIND THE BEST
MORTGAGE LENDER

IMPROVING YOUR CREDIT TO PURCHASE A HOME

MORTGAGE LENDERS
Mortgage lenders with a proven track record of excellent service
and competitive financing options.
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D I R E C T  L E N D E R S
M O R T G A G E  B R O K E R S
C O R R E S P O N D E N T  L E N D E R S
W H O L E S A L E  L E N D E R S
P O R T F O L I O  L E N D E R S
H A R D  M O N E Y  L E N D E R S

DIRECT LENDERS

Direct lenders are banks, credit unions, online entities, and other organizations that
provide mortgages directly to borrowers. They create and fund mortgages and
either service them (meaning manage the repayment) or outsource the servicing to
a third party. They also establish loan rates and terms; these can differ significantly
depending on which lender you work with.

Pro: In-house process from application to closing; borrowers typically work
with one loan officer
Con: Rates and terms vary widely between lenders 

MORTGAGE BROKERS

Mortgage brokers are independent, licensed professionals who serve as
matchmakers between lenders and borrowers. Brokers usually charge a small
percentage of the loan amount (generally 1 to 2 percent) for their services, which
the lender pays for (but passes on to you as part of the cost of your mortgage).
They don’t fund loans set interest rates or fees, or make lending decisions.

Pro: Work with multiple lenders on the borrower’s behalf 
Con: Potential conflicts of interest

Types of Mortgage Lenders
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Hard money lenders are private investors (an individual or group) that provide
short-term loans secured by real estate. While traditional lenders look closely at
your financial ability to repay a mortgage, hard money lenders are more concerned
with the property’s value to protect their investment. Hard money lenders typically
require repayment in a short time frame, usually one to five years. They also
generally charge steeper loan origination fees, closing costs, and interest rates, as
much as 10 percentage points higher than conventional lenders do.

Pros: Can be easier to qualify borrowers who don’t fit the criteria for
conventional loans; fast approvals and funds disbursement
Cons: Higher fees and rates; shorter-term loan means higher monthly payments

PORTFOLIO LENDERS

Portfolio lenders originate and fund loans from their clients’ bank deposits so they
can hold on to the loans, not resell them after closing. Typically, portfolio lenders
include community banks, credit unions, and savings and loans institutions.

Pros: Can help borrowers with unique circumstances qualify for a loan; the
opportunity to work with a local institution
Con: Potentially limited loan amounts or less favorable terms

HARD MONEY LENDERS
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HOMEWORK

Create a written plan to
quickly pay off your debt.

CREDIT REPAIR

01
If any bills are past due, pay
them in pull immediately. 

Start interviewing banks and
lenders! 

02

03

IMPROVING YOUR CREDIT TO PURCHASE A HOME

KEEP GOING AND BE CONSISTENT!



We will work hard to protect all of your interests and take on any issues that may arise
throughout the process. Hopefully making the process as fun and stress-free as
possible.

Our commitment to you
From the day you place your trust in us as your selected Realtor®, we pledge to you to
provide the quality of service that you deserve. You will receive the highest standards of
professional and personal service from our team.

D E D I C A T E D  S E R V I C E

When repairs or changes in price need to be made (whether a buyer or a seller), we will
be your guide through that process. We handle negotiating repairs, scheduling needed
inspections and/or repairs, and any hard conversations so you don't have to.

H A N D L I N G  H A R D  C O N V E R S A T I O N S

As a Realtor® I will represent your best interests, you are my #1 priority. With a pulse on
the local market and a sound understanding of how various amenities affect the value of
a home, we will make sure we calculate all benefits, and decide the price accordingly. 

O N  Y O U R  S I D E

We will discuss with you exactly how our team works and what you can expect. We will
communicate regularly and you’ll know everything that’s going on as soon as we know it. 

S U S T A I N E D  C O M M U N I C A T I O N

P R O B L E M  S O L V E R



" A d a m  h a s  h a n d l e d  t w o  p u r c h a s e s  f o r
u s .  W e  r e a l l y  a p p r e c i a t e d  h i s

a t t e n t i o n  t o  d e t a i l ,  h a r d  w o r k  a n d
e s p e c i a l l y  h i s  u p b e a t  c a n - d o

p e r s o n a l i t y .  H i g h l y  r e c o m m e n d e d . "

Doug L.

Testimonials

" A d a m  w a s  a b s o l u t e l y  i n c r e d i b l e .  W a s
a l w a y s  a v a i l a b l e  t o  a n s w e r  a l l  m y

q u e s t i o n s  a n d  w a s  o n  t o p  o f  a l l  n e w
l i s t i n g s  a v a i l a b l e .  T h a n k  y o u  A d a m !
W e  a r e  i n  l o v e  w i t h  o u r  n e w  p l a c e ! "

Ivana I.

" A d a m  i s  a  t r u e  p r o f e s s i o n a l  t h a t  c a r e s
a b o u t  p e o p l e .  I t ’ s  h a r d  t o  f i n d  a  r e a l t o r
t h a t  t r u l y  h a s  t h e i r  c l i e n t s  b e s t  i n t e r e s t

i n  m i n d  a n d  n o t  t h e i r  o w n .  I  h i g h l y
r e c o m m e n d  u s i n g  A d a m  a s  y o u r  r e a l t o r . "

Robert A.



Testimonials

“ W e  h a d  t h e  p l e a s u r e  o f  w o r k i n g  w i t h
A d a m  a s  o u r  T r a n s a c t i o n  B r o k e r  t h i s

s p r i n g .  L a s t  f a l l  2 0 2 3 ,  w e  s p o k e  w i t h  h i m
a b o u t  o u r  p l a n s  a n d  i d e a l  m o v i n g

d e a d l i n e s  a n d  h e  s u g g e s t e d  t h a t  h e
c o u l d  d o  d r o n e  v i d e o s  a n d  p i c s  t h a t

w e e k  t o  c a p t u r e  t h e  b e a u t y  o f  o u r
p r o p e r t y  d u r i n g  t h e  f a l l  c o l o r s .

W e  w a n t e d  t o  s e l l  o u r  h o m e  a t  t h e
b e g i n n i n g  o f  M a y ,  s o  h e  r e c o m m e n d e d
t h a t  h e  t a k e  v i d e o s  a t  t h e  b e g i n n i n g  o f
J a n u a r y .  O n c e  c o m p l e t e d ,  h e  s e t  u p  a

b e a u t i f u l  w e b s i t e  f o r  o u r  h o m e  a n d  w e
w e r e  o n  o u r  w a y .  H e  k e p t  u s  o n  t r a c k  t h e
e n t i r e  t i m e ,  c u l m i n a t i n g  w i t h  t h e  s a l e  o f

o u r  p r o p e r t y  o n  A p r i l  1 5  a n d  w i t h  t h e
p a c k e r s  a n d  m o v e r s  a r r i v i n g  o n  M a y  1

a n d  2 ,  j u s t  a s  w e  h a d  h o p e d .

T h e  b u y e r s  w e r e  v e r y  h a p p y  w o r k i n g
w i t h  A d a m  a n d  f e l t  t h a t  h e  n a v i g a t e d  t h e

p r o c e s s  w i t h  f a i r n e s s ,  n e u t r a l i t y ,  a n d
i n t e g r i t y … a n d  w e  a g r e e .

W e  a r e  n o w  i n  o u r  n e w  a p a r t m e n t  i n  a
r e t i r e m e n t  c o m m u n i t y  o u t  o f  s t a t e  a n d

l o o k  b a c k  w i t h  s u c h  a p p r e c i a t i o n  t h a t  w e
h a d  t h e  o p p o r t u n i t y  t o  w o r k  w i t h  A d a m .

H e  n o t  o n l y  i s  a  t a l e n t e d  a n d  e t h i c a l
p r o f e s s i o n a l ,  b u t  a l s o  a  c a r i n g  h u m a n

b e i n g . ”

David H.



THANK YOU!
I appreciate your time and effort in this credit repair process and
want you to know that you aren't alone!  If you have any
questions or are ready to start looking at homes, I am here to
help!

When you get alerts from me, they come straight from our local
MLS, which means you get the alert quicker and more accurately
than any other website because it comes straight from the
source. That means we can get into the home quicker, write our
offer quicker, and potentially beat other buyers to the house.
 
Never miss the perfect listing!


